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BUY @ INR 2,080 Target: INR 2,633 in 24 months Upside Potential: 27%

A Niche player in Pre-Engineered building systems.

Business Model: Interarch operates primarily in the B2B segment, offering
design, manufacturing, and turnkey construction services to corporate,
industrial, and institutional clients. It provides customized, factory-
fabricated steel building systems that are quick to install and cost-efficient, Face Value (INR) 10
serving various sectors such as:1) Warehousing &lLogistics, 2) Automative Market Cap (INR Cr) 3,461
Manufacturing, 3) Aviation & Metro Rail infrastructure, 4) Industrial plants & Price (INR) 2.080
IRt No of Sh. O/S (Cr) 1.66

. . . . 1M Avg Vol (000) 33,656
Pre-Engmeereq Bu|Id1r|gs (PE.Bs.). are built 40—50%.f.aster than trad1t1on.al 520 HIL (INR) 2410/ 1110
methods, offering design flexibility and easy scalability. The PEB market in Dividend Yield (%) 061
India is experiencing significant growth, valued at approximately INR 15,000 '
cr in 2024, and projected to reach INR 47,000 cr by 2033 (CAGR of 12.5%).
With this growing demand, Interarch has gained popularity over the past 25  IEuGEIDCILEIED) Mar 2025
years for its faster deliveries and has become the second-largest player in the Promoter 59.90
PEB sector. Institution 12.64

Public 27.45

Over the period FY25-28 we expect net revenue to grow at a CAGR of 18 % to TOTAL 100.0

INR 2410.8 cr. The company has strong order book of INR 1695 cr (1.1x FY25
sales) as on 31°* July 2025 and is expected to increase to INR 2000 by FY28.To
cater to this demand, Interarch plans to steadily increase its capacity to
200,000 MT from the current 161,000 MT by FY28.The total estimated outlay
is of INR 145 cr and is expected to be incurred over the forecast period. 90000
85000
In line with the strong revenue trend, both EBITDA and Net profit are forecast  gpggo
to grow at a faster CAGR of 25.6 % and 23.8% to INR 270cr and INR 205 crby 75000
FY28. EBITDA / PAT Margin are expected to improve by 180/110 bps to 11.2%/ 70000
8.5% respectively. ROE and RolC are forecast to grow by 240/420 bpsto16.7% 65000
and 26.2% by FY28. The company continues to maintain its positive trajectory
of CFO and FCFF while maintaining its debt free status.
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Financial Growth — Past vs Projection

Valuation: We initiate coverage with a BUY for a price target of INR mFY23-25 CAGR(%) = FY25-28E CAGR(%)
2,633(21.4X FY28E forward P/E) representing an upside of 27% from the %0 § z i @
current CMP of INR 2,080 over the next 24 months. 25| s . R
Y = 2 -] : s
Key Risk: 1) Steel price may affect the profitability. 2) In slow economy, 212 » ° o = -
demand, particularly in sectors like construction, manufacturing, and 10 I I I
. . . 5
infrastructure will be impacted. p . . .
Key consolidated financial data (INR cr, unless specified) Revenue EBITDA EBIT BT Net
NET . o o EV/EBIT
Year REVENUE EBITDA Net Profit EBITDA (%) Net (%) EPS BVPS RoE RolC P/E DA
FY24 1,293.3 119.9 86.3 9.3 6.7 58.7 267.2 19.4 353 411 28.5
FY25 1,453.8 136.2 107.8 9.4 7.4 68.5  451.6 143 22.0 329 247
FY26E 1,761.9 192.5 147.2 10.9 8.4 88.5 5312 16.7 249 241 17.5
FY27E 2,082.0 231.3 174.2 11 8.4 1049 6256 168 246 20.3 145
FY28E 2,410.8 269.6 204.6 11.2 8.5 122.9 736.2 16.7 262 173 12.1

Source: Ventura Research & Company filings
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Why Invest in Interarch?

Diversified Business Portfolio: Interarch operates across a diverse range of
high-growth sectors, including Building, Infrastructure, Industrial and
Manufacturing. The company is further bifurcate into Automotive, Cement,
Engineering & Capital goods, Aviation, Metro, Railways, Agri-warehousing,
Industrial warehousing, Residential, Non-commercial, Commercial. This broad
diversification reduces risks associated with dependency on any single
industry. Moreover, its strong presence in infrastructure and capital goods
positions Interarch as a fully integrated, one-stop PEB solution provider,
offering a distinct competitive edge over its peers.

Interarch diversified business presence
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Strong Order Book: The company has a substantial order book of INR 1695 cr (1.1x
of TTM revenue across various segments which provides good growth potential.
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Robust Infrastructure Play: Interarch is the second-largest player in India's PEB
(Pre-Engineered Buildings) industry, contributing significantly to infrastructure
development. With a capacity of 1,61,000 MTPA, it benefits from large-scale
projects such as smart cities, roads, and renewable energy, which are supported
by government investments.

Track Record of Execution: Interarch has a proven track record in executing large
complex projects on time and within budget. This is a critical factor for investors
seeking stability. Strong repeat order ratio (81% in FY25).

Focus on Innovation: The company remains dedicated to innovation and
technological progress, especially in industrial and infrastructure sectors,
offering automation solutions that give it a competitive edge. Its R&D center is at
the forefront of developing automation, artificial intelligence (Al), and custom
tools, reducing project timelines by as much as 30%.

Healthy Balance Sheet: Interarch consistently maintains strong cash flow, a solid
balance sheet, and stable profitability, making it an attractive option for
conservative investors seeking financial stability. CFO FY25 stood at INR 53.56cr.
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Figin INR Cr (unless specified)

Revenue

EBITDA

EBITDA margin(%)

Net profit

Net profit (%)

Cash flow from operations
CFO to EBITDA (%)

FCFF

FCFF to EBITDA (%)
Discounted FCFF

Terminal Value

Total of Discounted FCFF FY28

FY28 Present Value of Terminal Value

FY28 Value of Operations
FY28 Net Debt

FY28 Value of Equity

FY28 Value of Equity per share
CMP

Upside potential (%)
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We value Interarch at INR 2,633 (FY28 P/E-21.4x) using the DCF valuation
methodology representing an upside of 27% from the CMP of INR 2,080.

FY26E FY27E FY28E
1762 2082 241
192 231 270
10.9% 11.1% 11.2%
147 174 205
8.4% 8.4% 8.5%
89 n8 147
46.0% 51.0% 54.6%
8 40 125
4.3% 17.4% 46.5%
125

5,645

1,360

2,735

4,095

-286

4,381

2,633

2,080

27

FY29E FY3OE
277 3162
316 368
1M.4% 11.6%
243 286
8.8% 9.0%
179 217
56.7% 58.8%
154 187
48.6% 50.9%
139 152

Our Bull and Bear Case Scenarios

FY31E
3580
424
1.8%
333
9.3%
259
61.0%
225
53.1%
165

FY32E
4020
485
12.1%
384
9.6%
307
63.3%
269
55.5%
178

FY33E FY34E FY35E
4478 4946 5417
550 619 689
12.3% 12.5% 12.7%
440 500 561
9.8% 10.1% 10.4%
361 421 485
65.6% 68.0% 70.5%
319 374 433
57.9% 60.4% 62.9%
190 201 210

We have prepared likely Bull and Bear case scenarios for FY28 price, based on revenue
growth, net margins and P/E multiples.

e Bull Case: We have an assumed revenue of INR 2,449 cr (19% 3-year CAGR)
and a net margin of 9% at a P/E of 22.4X, which will result in a Bull Case price
target of INR 2,970 per share (an upside of 43% from CMP).

e Bear Case: We have an assumed revenue of INR 2,389 cr (18% 3-year CAGR)
and a net margin of 8% at a P/E of 20.4X, which will result in a Bear Case price
target of INR 2,345 per share (an upside of 12.7% from CMP).

Bull & Bear Case Scenario

Revenue of INR 2,449 cr, net margin of
9% and 22.4X P/E

Revenue of INR 2411 cr, net margin of
8.5% and 21.4X P/E

Revenue of INR 2,389 cr, net margin of
8% and 20.4X P/E

-
O,
(o

35€&

Bull Case Price
INR 2970 per share

Target Price
INR 2,633 per share

Bear Case Price
INR 2,345 per share

Current Price
INR 2,080 per share

Source: BSE & Ventura Research
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Debt free company with high cash reserves. Strong outlook could re- rate the valuation.

1year forward P/E band chart
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Phases of Interarch’s financial performance

We have analysed Interarch’s 15-year financial performance, a period marked by
multiple market cycles.

15 years of Interarch’s business performance

FY1

periods of infrastructure
investment boom

creat

the PEB sector.
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due to macroeconomic

challenges (economic
slowdown, high
inflation, policy

uncertainty), steel price
volatility, limited

awareness and slower
adoption of PEB

technology.

0 to FY13 marked Strong growth post Covid driven
by increase adoption of PEB which
in turn company made well
positioned for rapid and

sustainable growth.

During FY16 despite
massive disruptions
like demonetization,
introduction of GST
and Real estate
debacle Interarch
managed to maintain
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Remarkably, Interarch’s growth journey has been devoid of borrowed capital.
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Valuation and comparable metrics of domestic companies

PEG
Mkt Ca Price
P I (X) P/E(X) EV/Sales(X) EV/EBITDA(X) RoE(%) RolC(%) n EBITDA margin(%) Net margin(%)

2025 2026 2027| 205 2026 2027|2025 2026 2027| 2025 2026 2027| 2005 2026 2027| 2025 2026 2027) 2025 2026 2027 2025 2026 2027

PEB Immediate Peer(fig in INR cr,unless specified

Interarch Building Solution Ltd. 3461 2,080 04 329 241 203 23 19 L6 247 175 145 143 166 177 220 249 246 1453 1,762 2,082 94 109 111 74 84 84

Pennar Industries 3514 2610 07 282 190 150 13 11 10 136 11 92 127 155 178 43 56 67 3226 3711 432 96 107 106 37 44 50
Infrastruture construction

KEC International Ltd. B9%6 %003 03 40 243 178 12 11 09 181 130 104 1207 159 184 153 206 234 21,847 25123 29136 69 83 88 26 39 46
NCC Ltd. 14127 250 06 172 142 128 06 06 05 74 72 62 112 119 118 232 204 214 22,199 24854 27,0711 86 80 85 37 40 4l
Techno Electric & Engg 18128 1557 12 429 372 301 67 50 40 449 317 239 113 121 134 391 227 218 2269 3345 4243 150 157 165 186 146 142
PNC Infratech Ltd. 7812 3069 06 97 90 83 22 08 08 72 27 26 136 153 156 145 515 489 6769 7,157 7,676 305 309 313 120 122 123
KNR Constructions Ltd. 6284 2234 04 63 56 50 16 11 10 48 31 28 221 264 266 218 404 404 4753 5228 5751 342 348 35 21 205 219
J Kumar Infraprojects Ltd. 5418 7160 05 138 120 98 09 08 07 64 55 47 130 133 141 229 241 248 5693 6503 7457 145 147 150 69 69 74
Patel Engineering Ltd. 349 407 03 139 113 87 09 09 08 62 66 56 65 74 88 130 133 147 5093 4951 50665 144 138 143 49 62 69
Ahluwalia Contracts Ltd. 6,582 985 05 326 149 118 14 11 09 166 1200 78 112 209 222 303 420 414 409 50483 6253 83 111 114 49 87 90
Kalpataru Projects Int Ltd. 20459 1190 04 349 25 177 10 09 07 125 99 82 90 122 136 150 180 200 22316 26,528 30651 82 87 91 26 34 38
NBCC (India) Ltd. 3,78 175 15 586 441 310 21 20 17 300 373 307 218 241 239 240 263 261 12,039 13089 15292 71 53 55 45 55 56
Mitsubishi Heavy Inds 80694 239 17 525 501 383 26 24 22 281 230 199 1203 102 115 109 156 145 32,254 33003 38164 91 106 110 48 49 55
Fluor Corporation 871 530 07 317 22 194 04 04 04 155 122 108 72 122 117 187 243 231 16315 17,826 19045 27 35 36 17 23 24
SAIPEM SpA 5,634 28 02 170 108 &1 04 03 03 42 31 26 124 161 195 229 274 326 15739 17,848 18449 88 106 114 21 29 38
Jacobs Solutions 159%3 1329 44 198 217 193 15 15 14 154 140 126 183 178 178 132 225 237 11,501 11,437 11,659 95 106 114 70 64 71
Hyundai Engg & Construction 6007 540 08 139 132 106 02 02 02 57 42 34 80 72 83 166 186 212 23960 22,397 22600 34 39 46 18 20 25
JGC Corp 2,238 86 04 200 (85.5) 122 01 00 01 23 (470) 13 41 (01) 62 112 (90) 149 5766 5633 5162 28 (0.1) 47 19 (00) 35

Source: Company Reports & Ventura Research

11|Page (28'" August 2025) ) ) o )
Click here to Listen to our Research on Interarch Building Solutions.



https://pod-on-the-go.web.app/podcast/3XGEnSKyGftNilgqWfZq
https://pod-on-the-go.web.app/podcast/3XGEnSKyGftNilgqWfZq

& ventura

FY28 EBITDA margin (%)
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INTERARCH'
Revenue growth and margin expansion deserves re-rating in valuation
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Interarch’s Financial Summary
| hl
Fig in INR Cr (unless specified) FY24 FY25 FY26E FY27E FY28E FY29E FY30E FY31E FY32E FY33E FY34E FY35E
Revenue from operations 1,293.3 : 1,453.8 1,761.9 2,082.0 2,410.8 : 2,771.4 3,161.9 3,579.5 4,020.1 4,478.0 4,946.3 5,417.0
YoY Growth (%) 15.1 : 124 21.2 18.2 15.8 : 15.0 14.1 13.2 123 11.4 10.5 9.5
Raw Material Cost 8238 1 889.1 1,074.7 1,270.0 1,470.6 ; 1,690.5 1,928.8 2,183.5 2,452.3 2,731.6 3,017.3 3,304.4
RM Cost to Sales (%) 63.7 : 61.2 61.0 61.0 61.0 : 61.0 61.0 61.0 61.0 61.0 61.0 61.0
Employee Cost 119.0 : 147.0 1714 201.6 234.9 'I 267.7 302.6 340.4 379.1 418.3 457.6 498.3
Employee Cost to Sales (%) 9.2 1101 9.7 9.7 9.7 1 9.7 9.6 9.5 9.4 9.3 9.3 9.2
Other Expenses 230.7 || 281.5 3233 379.1 435.6 : 496.9 562.5 631.8 703.9 777.8 852.3 925.8
Other Expenses to Sales (%) 17.8 : 19.4 184 18.2 18.1 'I 17.9 17.8 17.7 17.5 174 17.2 17.1
EBITDA 119.9 : 136.2 192.5 2313 269.6 : 316.2 368.0 423.8 484.9 550.3 619.2 688.5
EBITDA Margin (%) 93 1 94 10.9 11.1 112 1 114 11.6 11.8 12.1 123 12.5 12.7
PAT 86.3 I. 107.8 147.2 1745 204.6 ', 2429 285.9 332.7 384.3 440.2 499.7 560.8
PAT Margin (%) 67 ' 74 84 84 85 ! 8.8 9.0 9.3 9.6 9.8 10.1 10.4
Net Profit 86.3 i 107.8 147.2 174.5 204.6 E 242.9 285.9 332.7 384.3 440.2 499.7 560.8
Net Margin (%) 6.7 : 74 8.4 8.4 8.5 : 8.8 9.0 9.3 9.6 9.8 10.1 10.4
1 1
Adjusted EPS 58.7 : 68.5 88.5 104.9 1229 : 146.0 171.8 199.9 230.9 264.5 300.3 337.0
P/E (X) 354 1304 23.5 19.8 169 1 142 12.1 10.4 9.0 7.9 6.9 6.2
Adjusted BVPS 267.2 : 451.6 531.2 625.6 736.2 : 867.6 1,022.2 1,202.2 1,410.0 1,648.1 1,918.4 2,221.8
P/BV (X) 78 : 4.6 3.9 33 28 ! 24 2.0 17 15 13 11 0.9
Enterprise Value 3,333.6 :3,274.5 3,281.4 3,269.7 3,175.6 I: 3,057.2 2,909.9 2,729.5 2,510.5 2,247.5 1,935.0 1,569.2
EV/EBITDA (X) 27.8 : 24.0 17.0 14.1 11.8 : 9.7 7.9 6.4 5.2 4.1 3.1 2.3
1 1
Net Worth 444.6 : 7514 883.9 1,041.0 1,225.1 'I 1,443.7 1,701.0 2,000.5 2,346.3 2,742.5 3,192.3 3,697.0
Return on Equity (%) 19.4 : 14.3 16.7 16.8 16.7 : 16.8 16.8 16.6 16.4 16.1 15.7 15.2
Capital Employed 4548 1 768.6 901.1 1,058.2 1,2423 | 1,460.9 1,718.2 2,017.7 2,363.5 2,759.7 3,209.5 3,714.2
Return on Capital Employed (%) 18.3 : 12.2 14.6 14.8 14.8 ', 14.9 14.8 14.6 14.3 14.0 13.6 13.0
Invested Capital 3171 : 564.8 704.2 849.5 939.5 : 1,039.7 1,149.8 1,268.9 1,395.7 1,528.9 1,666.2 1,805.1
Return on Invested Capital (%) 35.3 : 22.0 24.9 24.6 26.2 : 28.0 29.6 31.1 324 337 349 35.9
1 I
Cash Flow from Operations 81.5 : 53.0 88.5 117.9 147.3 : 179.2 216.5 258.6 306.9 361.1 4211 485.1
Cash Flow from Investing (32.8) : (223.0) (102.8) (112.1) (56.8) : (63.3) (69.9) (76.5) (82.9) (88.9) (94.4) (99.1)
Cash Flow from Financing (45.8) : 192.0 (18.1) (20.5) (23.5) : (27.3) (31.6) (36.3) (41.5) (47.1) (53.0) (59.1)
Net Cash Flow 29 ;220 (32.3) (14.8) 669 |, 886 115.0 145.8 182.5 225.2 273.7 326.8
Free Cash Flow 63.4 I| (11.2) 8.2 40.1 125.5 : 153.8 187.2 225.1 269.0 318.6 373.9 433.2
FCF to Revenue (%) 4.9 : (0.8) 0.5 1.9 5.2 II 5.5 5.9 6.3 6.7 7.1 7.6 8.0
FCF to EBITDA (%) 52.9 1 (82) 4.3 17.4 465 1 486 50.9 53.1 55.5 57.9 60.4 62.9
FCF to Net Profit (%) 735 : (10.4) 5.6 23.0 61.3 : 63.3 65.5 67.7 70.0 72.4 74.8 77.2
FCF to Net Worth (%) 14.3 'I (1.5) 0.9 3.9 10.2 'I 10.7 11.0 11.3 11.5 11.6 11.7 11.7
1 1
Total Debt 10 : 17 17 17 17 : 17 17 17 17 17 17 17
Net Debt (127) : (187) (180) (191) (286) : (404) (551) (732) (951) (1214) (1526) (1892)
Net Debt to Equity (X) 03 ' (02 (0.2) (0.2) (02) ' (0.3 (0.3) (0.4) (0.4) (0.4) (0.5) (0.5)
Net Debt to EBITDA (X) (1.1) : (1.4) (0.9) (0.8) (1.1) : (1.3) (1.5) (1.7) (2.0) (2.2) (2.5) (2.7)
Interest Coverage Ratio (X) 124 : 51.2 57.5 68.6 80.7 I, 95.4 111.7 129.3 148.4 169.0 190.5 212.2
: :
Fundamental scores 1 1
Altman Z Score 26 : 21 22 22 2.2 'l 2.2 2.2 2.1 2.1 2.0 2.0 1.9
Piotroski F-score 5.0 : 4.0 5.0 4.0 5.0 : 5.0 5.0 5.0 4.0 4.0 4.0 4.0
Beneish M-score (23) 1 (21) (1.8) (1.9) (21) |+ (21) (2.1) (2.1) (2.2) (2.2) (2.2) (2.2)
1 1

*Total share outstanding has been taken as an average of year end and previous year end number.
Source: ACE Equity, Company Reports & Ventura Research
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SWOT Analysis

Interarch Building Soultions Ltd.

Growth Drivers

Strong Industry growth leading
to an optimistic outlook of
order book of INR 1695 cr as of
31st July 2025.PEB is the
preferred construction
methodology given with faster
turn around time

Expanding business by adding
two large plants by 2026 in
different cities which in turn
will increase the capacity to
200000 MT which in turn will
support higher execution on
volumes and willaccomodate
larger orders.

Key Challenges

High reliance on technically
skilled professionals for
design,detailing and
fabrication.

Price wars and margin pressure
are common in large
infrastructure and industrial
projects.

As steel constitutes major
portionin this business,
fluctuations in steel price can
impact margins if not managed
through timely procurement.

Managing cash flows without
taking on debt remains a
constant operational
challenges.

New Trends

Companies are adopting PEB
solutions for faster deployment
and cost efficiency.

Interarch adopted BIM and
software like Tekla
structures,STAAD.Pro,MBS for
integraded project planning
giving a technological edge to
the company.

Investment
Themes

Growing demand for PEBs
over traditional construction
methods due to faster
delivery times,cost efficiency,
and design flexibility.

Debt free company with
repeat orders from trusted
companies

Enhanced capacity will
enable Interarch to execute
larger projects and drive
revenue growth toward a
projected INR 2400 cr at a
CAGR of 18%.

Repeat business from top
companies shows the trust
with Interarch.

Source: Company Reports & Ventura Research
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About Interarch Building Solutions

Interarch is the third largest of the leading turnkey pre-engineered steel
construction solutions providers in India with integrated facilities for design and
engineering, manufacturing, on-site project management capabilities for the
installation and erection of pre-engineered steel buildings (PEB).

Company Overview and Growth Drivers

2020-2023

~Q2 2021: Expansion of Kiccha
1993 2005

R—— Facility
Introduced brand TRACDEK® for Set up of Pantnagar 2008
metal roofing and cladding Manufacturing Facility Set up of Kiccha Manufacturing ~ 2023: Revenue from operations
systems Facility cross Rs 1,000 crores(®

1983 2000 2007 2009-2011 2024
Incorporated in Delhi Set-up 1st PEB manufacturing Commenced supply from Tamil 20?2%%°$’;‘3%°:gu5f:&‘:¥;;°m Listing on NSE & BSE
ility i ida* Nadu Manufacturing Facility |
taclityinGreaterNolde 2 4 Facility Il Inaugurated its 5th State-of-the-
OIH Mauritius acquired ~13% Art PEB Manufacturing plant (4th
stake in the Company 2011: Completed roofing and fully integrated unit) in Athivaram,
sheeting for Delhi Airport Andhra Pradesh

Revenue From operations:

Interarch Building Soultions Ltd
FY25 Revenue: 1,454 cr.
FY28E Revenue: 2,411 cr.

Industrial /Manufacturing
Construction
FY25 Revenue: 1,120cr. FY25 Revenue: 305 cr. FY25 Revenue: 29 cr.

FY28E Revenue: 1,949 cr. FY28E Revenue: 401 cr. FY28E Revenue: 61 cr.

Infrastructure Construction Others

Offerings:

With over a decade of industry experience, Interarch has established a strong
domestic presence among leading companies by delivering customized PEB
solutions. The company operates multiple manufacturing facilities in Pantnagar
and Kiccha (Uttarakhand), two locations in Tamil Nadu, and one in Andhra
Pradesh. These facilities leverage advanced computer-aided technologies such
as SaaS Pro, MBS, Frame CAD, Tekla, AutoCAD, and ZWCAD. Interarch has also
set up dedicated safety and quality control teams to monitor and ensure
excellence at every stage of the erection process.
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Indian Top Diverse customer base:
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The company has built strong customer relationships by consistently delivering
high-quality, durable, and reliable PEBs. As a result, three of its top five
customers are repeat clients who have been associated with the company for
over five years.
Manufacturing Operations, Design & Engineered centers, Marketing & Sales offices
Set up Installed Utilizable
Pantnagar (Uttarakhand) Facility Year capacity  capacity
Kichha (Uttarakhand) (MTPA)™  (MTPA)
.. 2005 31,000 ~26,000
Noida
Jaipur.
2008 59,500 ~50,000
Ahmedabad
Kheda.. ® indore O ioiata
2007 10,000 ~8.500
Mumbai .
Pune 2009 40,500 ~34,000
Hyderabad

2024 20,000 ~17,000
Bengaluifs . . Athivaram
Andhra Pradesh

e Phase 2+ Kiccha  oorvae 40000  ~32,000
Expansion
Sriperumbudur (Planned)
Andhra Pradesh
(Heavy Steel July-26 = -
. Headquarters 5 Manufacturing Facilities . 8 Marketing & Sales Offices Structures)

Gujarat (Planned) - = -
. 2 Planned Manufacturing Facilities 3 Design Centers Totall 1,61,000 ~1,35,500

i ventura

To LISTEN to the Research Report,
Click here
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Proven track record of successfully delivering large-scale and complex projects throughout India.

At Delhi In Bangalore, Karnataka In Haryana, Punjab, Maharastra, Tamil Nadu

At Greater Noida, Uttar Pradesh At Roorkee, Uttarakhand In Dholera, Gujarat & Jaipur, Rajasthan In Navi Mumbai, Maharashta

Strategic Global Reach via Strategic Alliance with Mold-Tek
Technologies:

Objective of collaboration: The partnership aims to leverage Mold-Tek’s
engineering expertise and Interarch’s execution capabilities to deliver integrated
steel building solutions to the global market with sharp focus on United States
and other international geographies.

Key Roles and Synergies

Mold-Tek Technologies (MTTL) (Hyderabad) Interarch Building Solutions

Will provide end to end engineering service Will oversee the manufacturing, Supply Chain,
including: Structural Design, Detailing, Project erection and logistics offering turnkey delivery of
Management, U.S. Code Compliant stamping and PEB and structural steel solutions.
Documentation

Strategic Impact and Commercial Terms

This collaboration:

e Strengthens export potential for both companies.

e Enables faster market penetration in the U.S. by combining technical precision and on-ground
execution.

e Positions both entities to jointly pursue large-scale international projects with end-to-end
capabilities.

e MTTL will be entitled to a 5% commission on export orders it facilitates.

e Interarch will operate exclusively on clients introduced by MTTL unless written consent is obtained.

e The MoU isvalid for an initial period of two years, extendable by mutual agreement

th
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Business Growth

Order Book to Revenue

s Order Book === Order Book to Revenue

Maintaining a healthy Order book

2,500 - - 1.4
2,000 - r 12 Interarch has a robust order book of INR 1,695cr
L 1.0 as on 31 July 2025. To meet this demand, the
1,500 4 | os company is setting up two new plants in Andhra
Pradesh and Chennai, which are expected to
1,000 06 become operational by Q2FY26 and July 2026,

- 0.4 respectively.
500 -+ 022 The company has successfully delivered over 700
projects between 2015 and 2025 and is now

0 - - 0.0

focused on achieving an order book target of INR
2,000 crore by leveraging both new and existing

FY22 FY23 FY24 FY25 FY26E FY27E FY28E

customers.
We expect the order book to scale to 2000 cr by
Revenue Mix & Growth Fy2s8.
Others Infrastrucutre construction
mmmmm Manufacturing Construction YoY Growth (%)
3,000 - - 50
2,500 - L 40
2,000 -
- 30
1,500 -
p— L 20 . . .
1,000 - . Revenue Growth is driven by inflow of orders and
500 N L 10 installation of new plants.
0 Due to inflow of new orders, Interarch’s revenue is

FY22 FY23 FY24 FY25 FY26E FY27E FY28E expected to grow at a CAGR of 18%, reaching INR

2,400 cr by FY28.
Segmental Revenue (%) The company's primary revenue in FY25 was from
Others e Manufacturing construction (accounting
Infrastructure construction for 77%)
m Industrial /Manufacturing Construction e Infrastructure construction (~21%)
e Other segments (1%)
100 4 -3 0 1 2 2 2 3
29 19 30 21 19 18 17 The company is also foraying into structured steel

projects for the US markets in collaboration with
Mold-Tek Technologies (Hyderabad).

FY22 FY23 FY24 FY25 FY26E FY27E FY28E
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Production
Yearly Growth in Production . o
mmmm Installed Cap Production == Utilization(%)

With the addition of two new plants, Interarch's 250,000 - 100
installed capacity is set to increase from 161,000 MT " L 90
in FY25 t0 200,000 MT by Q2FY26 2,00,000 - - 80
The company is currently operating at an efficient 1,50,000 - L Zg
capacity utilization level of 80% to 90%. The - 50
increased capacity is adequate to cater to its future 1,00,000 i :g
growth. 50,000 L 20

- 10

0 - . . . . . -0
FY22 FY23 FY24 FY25 FY26E FY27E FY28E

Strong and improving Profitability
Interarch has demonstrated strong financial Profitability
performance with consistent growth in both
EBITDA and net profit. In FY25, the company’s I EBITDA Net Profit
EBITDA rose significantly to INR 147.2 cr, with EBITDA Margin (%) Net Margin (%)
margins improving to nearly 10%, up from 9.1% in 300 - 1
FY24.

250 - 10

Net profit also saw a healthy 25% year-on-year

increase, reaching INR 107.8 crore compared to 200 - - I -8
INIR 86.3 cr. in the previous year, with net margins 150 - L 6
improving from 6.66% to 7.41%. 100 | .
On a quarterly basis, the momentum remained

strong, with Q4 FY25 EBITDA up 37% quarter-on- 50 1 I I -2
quarter and net profit rising by a similar margin. 0 . . . . . )

These gains highlight Interarch’s ability to FY22 FY23 FY24 FY25 FY26E FY27E FY28E
capitalize on growing demand and scale profitably,

supported by a solid order book and expanding

operations.

CashFlow Performance
Maintaining Healthy Cash flow

mmm CFO FCFF
The cash flow jumped in March 2024 to INR 81.5 CFO to EBITDA (%) FCFF to Net Profit (%)
cr, and dipped in March 2025 to INR 53 cr due to 200 - - 200
stretched working capital

FCFF become negative given the capex of INR 70 150 150
cr this year for new plantin Andhra Pradesh phase

2 and expansion and another INR 80 cr capex for 100 + I - 100

another plant in Andhra Pradesh for heavy steel 50 | v I | 5
structures following year around July or August N -
2026 o -0

FY22 FY23 FY24 FY25 FY26E FY27E FY28E
(50) - - (50)
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Working Capital

I Payable Days Inventory Days

Receivable Days Net Working to Sales (%)

80 - r 20
60 - - 15
40 -+ - 10

T
1%,

0 - T T T T T T 0

FY22 FY23 FY24 FY25 FY26E FY27E FY28E

Strong returns on capital, showcasing efficient use
of shareholder equity and operating capital

As of March 2025, Interarch’s standalone ROE stood
at 14% is estimated to grow 17% in FY28.

Interarch’s ROCE was 12.2% in FY 25 and is estimated
togrow to15% in FY28.

Interarch’s RolIC stood at 22% in FY25 and is
estimated to grow to 26.2%in FY28.

Overall, return ratios are in line with the benchmark
they have set and we expect this to sustain.

INTERARCH'

IMOvATE e INTIGRATE

Stable Working capital

Payable Days: The company has been decreased the
payable days from 59 to 50 in FY25 and is achieving
this very comfortably.

Receivable days: has increased from 48 in FY24 to 53
FY25 which is a nominal change and within the range.
Inventory Days: has increased from 65in FY24to 68in
FY25 which also a nominal increase.

Conservatively, we have taken into consideration a
higher working capital cycle in our projections.

Return Ratios

mmm Net Worth Invested Capital

ROE (%) RoIC (%)
1,400 - - 40
1,200 - 35
1,000 - I - 30
800 - I ;Z

600 -

- 15

400 - L 10
200 ] 5
0 - - 0

FY22 FY23 FY24 FY25 FY26E FY27E FY28E

Five step Dupont analysis for Interarch

We have used the five-step Dupont analysis to analyze Interarch’s financial

strength.

Five Step Dupont Analysis for FY25-Interarch

Compan Interest Tax EBIT margin Total Asset Total Assetto ROE(%) Dividend Sustainable

pany Burden(x) Burden(x) (%) Turnover(x) NetWorth . Payout(%) Growth(%)
INTERARCH 1.2 0.9 8.6 1.0 14.3 18.2 18.0
M&B Engineering 0.8 0.9 10.1 2.8 28.4 0.0 23.0
Pennar Industries 3.2 0.9 7.5 34 12.7 0.0 9.2

Interarch is a financially disciplined and efficiently managed company, making
its high ROE sustainable and low-risk.

Interarch paid its first-ever dividend in FY 2025 with a conservative payout ratio
(~18%), signaling strong profitability and commitment to shareholder value while
still prioritizing growth through reinvestment.
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PEB Sector in India:

The industrial sector leads the PEB market share due to greater adoption across
industries such as automobile, cement, and oil & gas, among others.

The infrastructure segment is experiencing rapid growth, driven by the rising
adoption of PEBs in warehouses, cold storage facilities, data centers, power
plants, aircraft hangars, and railway yards.

The growth in the building sector share will be led by growing adoption of pre-
engineered steel buildings

Size of the Market in India for PEB is set to triple in value by 2030-33

70%

60%

50%

40%

30%

20%

10%

0%

PEB Industry In India

B Industrial/Manufacturing Infrastructure Building
66%
— 53%
38% 39%
30%
9 8%
4% %
FY19 FY24 FY29E

Key Growth Drivers

Industrial & warehousing expansion: Driven by manufacturing, auto, logistics,
e-commerce, and cold storage demand

Government support: Schemes like Make in India, Smart Cities, Gati Shakti and
industrial corridor projects accelerate adoption.

Cost and time efficiency: Factory-fabricated steel components reduce labour,
waste, and construction timelines.

Technology & sustainability: Adoption of BIM/CAD, modular design, recyclable
steel, and green features enhances appeal.

Large unorganised segment: provides massive scope for the growth of the
organised sector through market share gains.
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Advantages of Pre-Engineered Steel Buildings over Traditional
construction

e Compared to technical difficulties and shortage of labour in traditional
construction PEB‘s majority of the constructionis donein closed environments
reducing the need for on-site labour.

e PEB is more sustainable compared to traditional construction as it causes less
disturbance to the construction sites surrounding. Also reduces the carbon
footprint due to standardized processes and streamlined procedures.

e PEB gives faster construction timelines and cost optimization by allowing
simultaneous preparation of the foundation at the construction site which
helps accelerate project timelines and cost optimization.

e Low share of pre-engineered buildings in India combined with the increasing

of awareness of benefits & cost savings in pre-engineered buildings over RCC,
provides a substantial growth potential of pre-engineered buildings in India

Growing towards the organised sector

= Organised Sector UnOrganised Sector

Unorganised Organised
Players 55%- Players 40%-
60% 45%

Organized Sector has an edge over the unorganized sector in
terms of:

e Reliable track record by the company
¢ Maximized supply chain capabilities
e Quality engineering services and products.
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Global Pre-Engineered Building Market:

The PEB Market size was valued at USD 25038.85 Million in 2024 and the total
Pre-Engineered Buildings revenue is expected to grow at a CAGR of 11.5% from
2025 to 2032, reaching nearly USD 59815.44 Million.

India's market size was expected to reach USD 2.01 billion in 2024 and is
projected to reach USD 6.33 billion by 2033, exhibiting a CAGR of 12.50%
during 2025-2033.

Regional Market Share of PEB FY24

15%

13%

49%

M Asia Pacific M North America M Europe LiMiddle East & Africa & Latin America

Regional Market Share and Growth

Asia Pacific: This region held the largest market share in 2024 accounting 49%
and is expected to be the fastest-growing region.

China: Projected to lead the regional market in terms of revenue in 2030.
India: A major market within Asia Pacific, experiencing substantial growth. It
accounted for 15.0% of the global market in 2024.

Indonesia: Fastest-growing regional market in Asia Pacific.

North America: Dominated the global market in 2024, with a 30 %revenue
share with Canada and the U.S. leading demanding warehouses, cold storage
and industrial facilities

Europe: Estimated to have 12-15% share, with steady annual growth (CAGR 12-
13% projected)

Middle East & Africa (MEA) and Latin America: Together, these regions
represent about 10-15%, driven by oil-&-gas infrastructure, mining, agriculture,
and logistics.
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Business Quality Score

Key Criteria Comments

Management & Leadership

Professional management emphasizes customer satisfaction, efficient
resource utilization, and continuous improvement in its quality

Management Quality 9 Low management system. Italso focuses on training and mentoring its
teams to ensure high-quality project delivery and customer
satisfaction.

0 1

Promoters Holding Pledge 7 Low The promoters hold 59.9% of the company's shares, and none of these
shares are pledged

Board of Directors Profile 8 Low Experienced and qualified directors since 2015.Well versed to tackle

ups and down in PEB.

Industry Consideration
Domestically and globally the industry is expected to grow at 12

Industry Growth 8 Low %CAGR.

Regulatory Environment or 8 Low Emphazies on reuseable steel, green building norms, less wasteful
Risk construction.

Entry Barriers | Competition 9 Low Second largest in PEB sector in India and improvising by adopting new

technology compared to other competitors.

Business Prospects

New Business / Client Installed two new plants to increase the capacity in turn to fulfill the
Potential orders.

Expanded horizontally (different building types) and vertically

Business Diversification 9 Low (control over the value chain) to reduce dependency on any single
market.
0 - 0 1
Market Share Potential 9 Low 10% -15% market share, considered as No.3 among the top 5 PEB

companies.

EBITDA margin expansion (457 bps by FY28E) driven by
Margin Expansion Potential 8 Low operational efficiencies, growing scale, and favorable shift
towards higher-margin formulations segment.

17% YoY increase indicates the growth of the company as healthy and

Earnings Growth 8 Low expected to grow 20 % by FY28.

Valuation and Risk

Net worth improving significantly (INR 751 cr to INR 1225 cr by FY28E),

Balance Sheet Strength 9 Low supported by newly installed plant and repeated orders from existing
customers.
Debt Profile 9 Low Debt free company sitting on high cash reserves.

. Robust FCFimprovement due to efficient working capital management,
FCF Generation 8 Low : ; :
controlled capex requirements, and expanding EBITDA margins.

First ever dividend of INR 12.5/-per equity share has been declared in

Dividend Policy 8 Low FY25 with a Dividend payout ratio of 18%.

Total Score

Good growth and good potential of 30 % increase in the current market

price.

Ventura Score (%)
Source: Company Reports & Ventura Research
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Management Team

Key Person

Arvind Nanda

Gautam Suri

Manish Kumar Garg

Pushpendra Kumar Bansal

Anil Kumar Chandani

Designation Details

Having Commerce background and UK Chartered Accountancy
Managing Director from Wales, UK, is responsible for overall business decision making
and financial oversight of operational Management.

Mechanical Engineering from IIT Delhi, is responsible for critical
Whole-time Director technical business decisions. Nearly 43 years of experience in the
pre-engineered steel buildings industry with the company.

IIM(Bangalore), Harvard, Civil and Structural engineering.
CEO Experienced in marketing skill sets him apart. Previously associated
with Everest Industries Ltd, Safal building system Ltd.

Chartered accountant by profession. Previously associated with
Action Construction Equipment Limited, Omax Autos Limited,
Jakson Limited and Microtek International Private Limited Good in
Strategic planning, Negotiation and team management.

CFO

FCS, FCA, AICWA with around 34 yrs of experience.

President (Corporate He worked in HCC, Oriental Structural Engineers, Hind ware Italian
Finance, Strateqgy) Tiles, GHCL and Asahi India Glass among others in leaderships as
CFO roles.

Source: Company reports

25|Page (28'" August 2025)

Key Risks & Concerns

¢ Competition and Pricing pressure: Strong competition from domestic players
(Pennar, Kirby, Zamil, etc.) and smaller regional players may result in aggressive
pricing, lower margins, and pressure to differentiate via service or tech.

¢ Regulatory and Environmental Compliance: PEBs are subject to industrial,
construction, labor, fire, and environmental regulations. Non-compliance or
changes in norms (especially regarding green building standards) may lead to
additional costs or reputational damage.

o Dependency on Infrastructure Push: Interarch’s growth is tied to government
and private sectorinfrastructure spending. Policy slowdowns, election cycles, or
delays in budget disbursement can weaken growth momentum.

e Skilled Labor & Talent Management: PEBs require skilled designers, engineers,
and site supervisors. Talent shortage or attrition could hurt delivery timelines
and quality.

e Raw Material Price Volatility: Steel is the primary raw material (65% of cost).
Prices can be volatile due to global supply-demand dynamics. Sudden price
hikes can compress margins if costs can’t be passed on to customers.

Click here to Listen to our Research on Interarch Building Solutions.
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FY 24 Report Analysis

We analyzed the FY24 annual report and our key observations are as follows:
Key Developments:

Financial Performance: The company's revenue from operations grew by 15.07% to
Rs.1,29,330.16 lakhs, up from Rs.1,12,392.60 lakhs in FY 2022-23. Profit after Tax (PAT)
increased by 5.89% to Rs. 8,626.20 lakhs from Rs. 8,146.24 lakhs in the previous year.
EBITDA stood at Rs. 11,620 lakhs with an EBITDA margin of 8.94%. The company
reported positive operating cash flows and maintained a 100% debt-free status.

Market Position and Capacity: Interarch ranked second in operating revenue
among integrated Pre-Engineered Building (PEB) players in India and
achieved the second-largest installed capacity of 141,000 MTPA, holding a
6.5% market share in operating income.

Project Execution and Clientele: The company constructed 89 projects in FY
2023-24, with 100% of its revenue derived from PEBs. It boasts a repeat
clientele rate of over 70%, with revenue from repeat orders accounting for
81.39% of total revenue from operations in FY 2023-24. New clients secured
include Toppan, Bhartiyam, KEC, Ampin Solar, IDVB Recycling, MICRON (for
semiconductors), and CINDA (for Apple phone assembly).

Capacity Expansion: Phase 1 of the Andhra plant is in trial production, with
Phase 2 commencing soon. Land has been booked for a Gujarat factory,
targeted for expansion in the 2025-2027 period. Capacity was also enhanced
at Pantnagar and Kichha plants through line balancing.

Corporate Restructuring & IPO: The company converted from a Private
Limited Company to a Public Limited Company effective December 15, 2023.
It is in the final stages of its Initial Public Offer (IPO) process, having received
in-principal approval from NSE Limited and BSE Limited, with the Draft Red
Herring Prospectus (DRHP) filed with SEBI on March 18, 2024.

Workforce: The number of employees increased to 2,131 as of March 31, 2024,
from 1,741in FY 2022-23.

Digital and Engineering

Digital Transformation: The engineering process has been digitized,
harnessing advanced specialized Design Technologies: The company utilizes
state-of-the-art design technologies including Staad Pro, MBS, FrameCad,
Tekla, AutoCAD, and ZWCAD to meet customer needs with precision and
efficiency.

ERP Infrastructure: Interarch is upgrading its ERP infrastructure with the
implementation of S/4 HANA. This platform is intended to seamlessly
integrate supply chain and project management, driving greater cost
efficiency, streamlined processes, and faster project delivery.

software and custom-developed analysis tools to ensure comprehensive and
transparent design calculations.

Click here to Listen to our Research on Interarch Building Solutions.
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Sustainability & ESG

e Recyclable Steel: The company uses 100% steel in construction, achieving up
to a 90% recyclability rate.

e Reduced Carbon Footprint: Construction sites efficiently manage solid and
construction debris to decrease carbon emissions.

e Low-VOC Paints: Prioritizes Low-VOC (volatile organic compounds) paints to
minimize heat transfer and contribute to high indoor air quality.

o Energy-Efficient Production: Employs advanced steel fabrication techniques
at manufacturing facilities to significantly lower greenhouse gas emissions.

Dividend & Shareholder Value

Dividend: The Directors are not recommending any dividend on equity shares
for FY 2023-24, as the company is investing in the expansion of its
manufacturing facilities to drive growth.

Share Buyback: During the year, the company completed a buyback of
5,84,708 equity shares at Rs. 667 per share for an aggregate of Rs. 3,900 lakhs.
These shares were extinguished on September 25, 2023. This led to a
reduction in paid-up share capital.

Employee Stock Option Plan (ESOP): The company adopted the ESOP Scheme
2023 to incentivize employees, though no stock options have been granted
as of March 31, 2024.

Debt-Free Status: Interarch maintains a 100% debt-free status, reflecting
strong financial stability.

Future Outlook

e Industry Growth: The Indian PEB industry is forecasted to expand at a CAGR
of 11-12% from FY 2024 to FY 2029, potentially reaching Rs. 330-340 billion.
This growth is supported by significant investments in industrial and
infrastructure sectors and government initiatives like the National Steel
Policy.

e Geographical Expansion: Plans include expanding operations into
Southeastern and Western India with new manufacturing facilities in
Athivaram (Andhra Pradesh) and Kheda (Gujarat). The sales and marketing
network is also expanding across India, with new personnel in various cities.
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Auditor’s qualifications and significant notes to accounts

In the auditor’s opinion, the consolidated financial results of Interarch
Building Solution Ltd. for theyear ended 31 March 2024 are true and fair,
comply with Ind AS and SEBI Listing Regulations, and are based on duly
audited financials of its subsidiaries.

Contingent Liabilities FY24

Contingent Liability Description Amour:-taﬂll:lsF;
Disputed demand received from Goa Sales tax. 44.04
Disputed demands by West Bengal Sales tax. 312.06
Disputed demands by Commercial tax department Jharkhand. 17.51
Disputed demands by GST Authorities. 1615.04
Disputed demand by Deputy Commissioner of commercial tax, Jharkhand 60.34
Employees provident Fund (2007-08) & (2014-14) 30.37

R ventura

i ventura
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Fig in INR Cr (unless specified)
Revenue from operations
YoY Growth (%)

Raw Material Cost

RM Cost to Sales (%)
Employee Cost

Employee Cost to Sales (%)
Other Expenses

Other Expenses to Sales (%)
EBITDA

EBITDA Margin (%)

PAT

PAT Margin (%)

Net Profit

Net Margin (%)

Adjusted EPS
P/E(X)

Adjusted BVPS
P/BV (X)
Enterprise Value
EV/EBITDA (X)

Net Worth
Return on Equity (%)
Capital Employed

Return on Capital Employed (%)

Invested Capital
Return on Invested Capital (%)

Cash Flow from Operations
Cash Flow from Investing
Cash Flow from Financing
Net Cash Flow

Free Cash Flow

FCF to Revenue (%)

FCF to EBITDA (%)

FCF to Net Profit (%)

FCF to Net Worth (%)

Total Debt

Net Debt

Net Debt to Equity (X)

Net Debt to EBITDA (X)
Interest Coverage Ratio (X)

Fundamental scores
Altman Z Score
Piotroski F-score
Beneish M-score

FY21

576.1
(19.9)
3623
62.9
795
138
1209
210
133
23
64
11
64
11

39
5377
180.1

11.6
3,3%.1
2544

299.7
21
301.6
13
234.6
20

388
(35.0)
(35)
04
378
6.6
2833
587.5
126

15
5.0
(23)

Interarch quarterly and annual performance

FY22

834.9
4.9
564.8
67.7
89.2
107
146.5
175
344
4.1
171
21
171
21

103
202.0
1913
109
33727
98.1

3183
54
217
53
229.9
9.8

262
91
(0.2)
3.1
314
38
91.2
183.0
9.9

20
70
(22)

FY23

1,1239
346
7325
65.2
93.4
83
192.9
172
105.1
94
815
72
815
72

49.0
25
240.0
87
3,353.3
319

399.3
204
4107
17.8
2915
336

313
(19.0)
63
186
33
21
22
286
58

1
(108)
(0.3)
(1)
1.1

26
6.0
(14)

FY24
1,2933
15.1
823.8
63.7
1190
9.2
230.7
17.8
1199
93
86.3
6.7
86.3
6.7

58.7
354
267.2
78
3,333.6
27.8

444.6
194
454.8
183
317.1
353

815
(328)
(4538)
29
63.4
49
529
735
143

10
(127)
(0.3)
(L1)
124

26
50
(23)

Q1FY25
303.4
33
191.0
63.0
317
104
537
177
211
8.9
203
6.7
203
6.7

Q2FY24

3233
85
190.5
589
37.0
114
70.6
218
25.2
78
20.7
64
2.7
6.4

Q3FY24

363.6
150
225
61.2
38.5
106
67.5
186
35.1
9.7
28.2
78
28.2
78

Q4FY25 FY25

463.5
202
285.1
61.5
39.8
8.6
89.8
194
488
10.5
387
83
387
83

1,453.8
124
889.1
61.2
1470
10.1
2815
194
136.2
94
107.8
74
107.8
74

68.5
304
451.6
4.6
3,274.5
240

7514
143
768.6
122
564.8
220

53.0
(223.0)
1920
20
(11.2)
(08
(8.2)
(10.4)
(15)

17
(187)
(0.2)
(14)
51.2

21
40
24)

*Total share outstanding has been taken as an average of year end and previous year end number.

Q1FY26 FY26E
3805  1,7619
254 212
283 1,047
60.0 61.0
40.5 1714
106 9.7
803 3233
211 184
314 192.5
83 10.9
284 147.2
75 84
280 147.2
74 84

16.8 88.5
235

531.2

39

3,814

17.0

883.9
16.7
901.1
14.6
704.2
249

88.5
(102.8)
(18.)
(323)
8.2
05
43
56
09

7
(180)
(02)
(0.)
575

22
5.0
(L8)

FY27E
2,082.0
182
1,270.0
61.0
2016
9.7
319.1
182
2313
11.1
1745
84
1745
84

104.9
19.8
625.6
33
3,269.7
141

1,041.0
16.8
1,058.2
148
849.5
24.6

1179
(112.0)
(205)
(148)
101
19
174
230
39

17
(192)
(0.2)
(0.8)
68.6

22
40
(L9)

FY28E
2,410.8
158
1,470.6
61.0
2349
9.7
435.6
18.1
269.6
112
204.6
85
204.6
85

122.9
16.9
7362
28
3,175.6
11.8

1,225.1
16.7
1,223
14.8
939.5
262

14713
(56.8)
(235)
66.9
1255
52
465
61.3
102

17
(286)
(0.2)
(L)
807

22
5.0
(2.)

Source: ACE Equity, Company Reports & Ventura Research
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Interarch’s consolidated financials & projections

FY28E [ Fig in INR Cr (unless specified) FY24 FY25 FY26E FY27E FY28E

Figin INR Cr (unless specified) FY24 FY25 FY26E FY27E

Income Statement Per share data & Yields
Revenue 12933 14538 17619 20820 24108 Adjusted EPS (INR) 58.7 68.5 88.5 104.9 1229
YoY Growth (%) 15.1 124 212 182 158 Adjusted Cash EPS (INR) 56.6 719 98.7 1181 1371
Raw Material Cost 823.8 889.1 10747 12700 14706 Adjusted BVPS (INR) 267.2 451.6 531.2 625.6 736.2
RM Cost to Sales (%) 63.7 612 61.0 61.0 61.0  Adjusted CFO per share (INR) 49,0 308 53.2 70.8 88.5
Employee Cost 119.0 147.0 171.4 201.6 2349  CFO Yield (%) 24 15 2.6 34 43
Employee Cost to Sales (%) 9.2 101 9.7 9.7 9.7  Adjusted FCF per share (INR) 38.1 (6.7) 49 241 754
Other Expenses 207 815 333 37191 4356 FCFYield (%) 18 (03) 02 12 36
Other Exp to Sales (%) 17.8 194 184 182 181
EBITDA 119.9 136.2 192.5 2313 269.6  Solvency Ratio (X)
Margin (%) 9.3 9.4 109 111 11.2 Total Debt to Equity 0.0 0.0 0.0 0.0 0.0
YoY Growth (%) 14.0 137 413 202 16.6  Net Debt to Equity 0.0 0.0 0.0 0.0 0.0
Depreciation & Amortization 8.0 118 17.0 220 235  Net Debt to EBITDA 0.1 0.1 0.1 0.1 0.1
EBIT 1119 1245 1755 209.3 246.1
Margin (%) 87 8.6 100 10.1 102 Return Ratios (%)
YoY Growth (%) 144 112 41.0 19.3 17.6  Return on Equity 194 143 16.7 16.8 16.7
Other Income 13.0 20.6 243 269 30.3  Return on Capital Employed 183 122 146 148 14.8
Bill discounting & other charges 9.0 24 31 31 3.1 Return on Invested Capital 353 220 249 246 26.2
Fin Charges Coverage (X) 124 51.2 575 68.6 80.7
Exceptional ltem 0.0 0.0 0.0 0.0 0.0 Working Capital Ratios
PBT 1159 142.7 196.7 2332 2734 Payable Days (Nos) 38 30 30 30 30
Margin (%) 9.0 9.8 112 112 113 Inventory Days (Nos) i Y] L'y) 4 4
YoY Growth (%) 6.4 23.1 379 185 17.2  Receivable Days (Nos) 48 53 53 53 53
Tax Expense 29.6 349 49.5 58.7 68.8  Net Working Capital Days (Nos) 52 64 64 64 64
Tax Rate (%) 256 24 25.2 25.2 252 Net Working Capital to Sales (%) 142 176 176 176 176
PAT 86.3 107.8 1472 1745 204.6
Margin (%) 6.7 74 84 84 8.5  Valuation (X)
YoY Growth (%) 59 25,0 36.6 185 172 P[E 35.4 304 235 198 169
Min Int/Sh of Assoc 0.0 0.0 0.0 0.0 00 P/BV 78 46 39 33 28
Net Profit 86.3 107.8 147.2 1745 2046  EV/EBITDA 28.5 24.7 17,5 145 121
Margin (%) 6.7 74 84 84 85 EV/Sales 27 23 19 16 14
YoY Growth (%) 59 25.0 36.6 18,5 172

Cash Flow Statement
Balance Sheet PBT 115.9 142.7 196.7 2332 27134
Share Capital 144 16.6 16.6 16.6 16.6  Adjustments (12.7) 5.0 (4.5) (03) 0.6
Total Reserves 4302 734.8 8673 10243 12084 Changein Working Capital 8.0 (61.6) (54.2) (56.4) (57.9)
Shareholders Fund 4446 7514 8839 10410  1,2251 Less: Tax Paid (296) (349 (495  (587)  (688)
Long Term Borrowings 0.6 03 0.0 0.0 0.0 Cash Flow from Operations 815 512 83.5 117.9 1473
Deferred Tax Assets / Liabilities 5.7 1.7 1.7 1.7 7.7 Net Capital Expenditure (24.9) (66.0) (82.6) (80.0) (24.1)
Other Long Term Liabilities 2.7 24 28 34 39 Changein Investments (79  (157.0) (20.2) (32.1) (32.7)
Long Term Trade Payables 0.0 0.0 0.0 0.0 0.0 Cash Flow from Investing (328)  (223.0)  (1028)  (112.) (56.8)
Long Term Provisions 309 0.0 0.0 0.0 0.0 Change in Borrowings 22 74 (03) 0.0 0.0
Total Liabilities 484.6 761.8 8945 10520  1,236.7 Less: Finance Cost (9.0) (2.4) (3.1) (3.) (3.1)
Net Block 163.1 149.8 2155 2735 274.1  Proceeds from Equity 0.0 187.0 0.0 0.0 0.0
Capital Work in Progress 12.7 135 0.0 0.0 0.0 Buyhack of Shares (39.0) 0.0 0.0 0.0 0.0
Intangible assets under develog 0.0 0.0 0.0 0.0 0.0 Dividend Paid 0.0 0.0 (14.7) (17.4) (20.5)
Non Current Investments 54 38,6 46.8 524 579  Cash flow from Financing (45.8) 192.0 (18.1) (20.5) (23.5)
Long Term Loans & Advances 84.4 0.6 0.7 08 0.9 Net Cash Flow 29 202 (323) (14.8) 66.9
Other Non Current Assets 19 1524 184.7 218.2 252.7  Forex Effect 0.0 0.0 0.0 0.0 0.0
Net Current Assets 217.2 407.0 446.9 507.1 651.0  Opening Balance of Cash 58.7 61.6 83.6 51.2 36.4
Total Assets 484.6 761.8 8945 10520  1,236.7 Closing Balance of Cash 61.6 83.6 512 36.4 1034

*Total share outstanding has been taken as an average of year end and previous year end number.

Source: Company Reports & Ventura Research
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Rating Methodology
We rate stocks on the 2 years absolute return basis.
Rating Criteria Definition
BUY >=20% Target price is equal to or more than 20% of CMP
HOLD >= 0% to <20% Target price is more than CMP but less than 20% of CMP
SELL <= 0% (negative return) Target price isless than CMP
NOT RATED No recommendation No target

Disclosures and Disclaimer

Ventura Securities Limited (VSL) is a SEBI registered intermediary offering broking, depository and portfolio management services to clients. VSL is member of BSE,
NSE and MCX-SX. VSL is a depository participant of NSDL. VSL states that no disciplinary action whatsoever has been taken by SEBI against it in last five years except
administrative warning issued in connection with technical and venial lapses observed while inspection of books of accounts and records. Ventura Commodities
Limited, Ventura Guaranty Limited, Ventura Insurance Brokers Limited and Ventura Allied Services Private Limited are associates of VSL. Research Analyst (RA)
involved in the preparation of this research report and VSL disclose that neither RA nor VSL nor its associates (i) have any financial interest in the company which is
the subject matter of this research report (ii) holds ownership of one percent or more in the securities of subject company (iii) have any material conflict of interest
at the time of publication of this research report (iv) have received any compensation from the subject company in the past twelve months (v) have managed or co-
managed public offering of securities for the subject company in past twelve months (vi) have received any compensation for investment banking merchant banking
or brokerage services from the subject company in the past twelve months (vii) have received any compensation for product or services from the subject company
in the past twelve months (viii) have received any compensation or other benefits from the subject company or third party in connection with the research report. RA
involved in the preparation of this research report discloses that he / she has not served as an officer, director or employee of the subject company. RA involved in
the preparation of this research report and VSL discloses that they have not been engaged in the market making activity for the subject company. Our sales people,
dealers, traders and other professionals may provide oral or written market commentary or trading strategies to our clients that reflect opinions that are contrary to
the opinions expressed herein. We may have earlier issued or may issue in future reports on the companies covered herein with recommendations/ information
inconsistent or different those made in this report. In reviewing this document, you should be aware that any or all of the foregoing, among other things, may give rise
to or potential conflicts of interest. We may rely on information barriers, such as "Chinese Walls" to control the flow of information contained in one or more areas
within us, or other areas, units, groups or affiliates of VSL. This report is for information purposes only and this document/material should not be construed as an offer
to sell or the solicitation of an offer to buy, purchase or subscribe to any securities, and neither this document nor anything contained herein shall form the basis of
or be relied upon in connection with any contract or commitment whatsoever. This document does not solicit any action based on the material contained herein. It is
for the general information of the clients / prospective clients of VSL. VSL will not treat recipients as clients by virtue of their receiving this report. It does not
constitute a personal recommendation or take into account the particular investment objectives, financial situations, or needs of clients / prospective clients.
Similarly, this document does not have regard to the specific investment objectives, financial situation/circumstances and the particular needs of any specific person
who may receive this document. The securities discussed in this report may not be suitable for all investors. The appropriateness of a particularinvestment or strategy
will depend on an investor's individual circumstances and objectives. Persons who may receive this document should consider and independently evaluate whether
it is suitable for his/ her/their particular circumstances and, if necessary, seek professional/financial advice. And such person shall be responsible for conducting
his/her/their own investigation and analysis of the information contained or referred to in this document and of evaluating the merits and risks involved in the
securities forming the subject matter of this document. The projections and forecasts described in this report were based upon a number of estimates and
assumptions and are inherently subject to significant uncertainties and contingencies. Projections and forecasts are necessarily speculative in nature, and it can be
expected that one or more of the estimates on which the projections and forecasts were based will not materialize or will vary significantly from actual results, and
such variances will likely increase over time. All projections and forecasts described in this report have been prepared solely by the authors of this report
independently of the Company. These projections and forecasts were not prepared with a view toward compliance with published guidelines or generally accepted
accounting principles. No independent accountants have expressed an opinion or any other form of assurance on these projections or forecasts. You should not
regard the inclusion of the projections and forecasts described herein as a representation or warranty by VSL, its associates, the authors of this report or any other
person that these projections or forecasts or their underlying assumptions will be achieved. For these reasons, you should only consider the projections and forecasts
described in this report after carefully evaluating all of the information in this report, including the assumptions underlying such projections and forecasts. The price
and value of the investments referred to in this document/material and the income from them may go down as well as up, and investors may realize losses on any
investments. Past performance is not a guide for future performance. Future returns are not guaranteed and a loss of original capital may occur. Actual results may
differ materially from those set forth in projections. Forward-looking statements are not predictions and may be subject to change without notice. We do not provide
tax advice to our clients, and all investors are strongly advised to consult regarding any potential investment. VSL, the RA involved in the preparation of this research
report and its associates accept no liabilities for any loss or damage of any kind arising out of the use of this report. This report/document has been prepared by VSL,
based upon information available to the public and sources, believed to be reliable. No representation or warranty, express or implied is made that it is accurate or
complete. VSL hasreviewed the reportand, in so far as itincludes current or historicalinformation, itis believed to be reliable, although its accuracy and completeness
cannot be guaranteed. The opinions expressed in this document/material are subject to change without notice and have no obligation to tell you when opinions or
informationin this report change. This report or recommendations orinformation contained herein do/does not constitute or purport to constitute investment advice
in publicly accessible media and should not be reproduced, transmitted or published by the recipient. The report is for the use and consumption of the recipient only.
This publication may not be distributed to the public used by the public media without the express written consent of VSL. This report or any portion hereof may not
be printed, sold or distributed without the written consent of VSL. This document does not constitute an offer or invitation to subscribe for or purchase or deal in any
securities and neither this document nor anything contained herein shall form the basis of any contract or commitment whatsoever. This document is strictly
confidential and is being furnished to you solely for your information, may not be distributed to the press or other media and may not be reproduced or redistributed
to any other person. The opinions and projections expressed herein are entirely those of the author and are given as part of the normal research activity of VSL and
are given as of this date and are subject to change without notice. Any opinion estimates or projection herein constitutes a view as of the date of this report and there
can be no assurance that future results or events will be consistent with any such opinions, estimate or projection. This document has not been prepared by or in
conjunction with or on behalf of or at the instigation of, or by arrangement with the company or any of its directors or any other person. Information in this document
must not be relied upon as having been authorized or approved by the company or its directors or any other person. Any opinions and projections contained herein
are entirely those of the authors. None of the company or its directors or any other person accepts any liability whatsoever for any loss arising from any use of this
document or its contents or otherwise arising in connection therewith. The information contained herein is not intended for publication or distribution or circulation
in any manner whatsoever and any unauthorized reading, dissemination, distribution or copying of this communication is prohibited unless otherwise expressly
authorized. Please ensure that you have read “Risk Disclosure Document for Capital Market and Derivatives Segments” as prescribed by Securities and Exchange
Board of India before investing in Securities Market.

Ventura Securities Limited - SEBI Registration No.: INHO00001634

31|Page (28'" August 2025)

Click here to Listen to our Research on Interarch Building Solutions.



https://pod-on-the-go.web.app/podcast/3XGEnSKyGftNilgqWfZq
mailto:podcastinterarchaugust@gmail.com

